Nawyxk H.P. ', PypeHknH M.E. '

1 BJ'Ia,EI,l/IBOCTOKCKI/II;I I'OCW:LapCTBEHHbM YHMBEPCUTET SKOHOMUKWN N CepBUCa, Bnagwveoctok, Poccus

OueHKa BOCNpUATUS peKNlaMHbIX
npoaykToB HaceneHuem Mprnmopckoro Kpas

M3paTenbcTBO
KPEATUBHAS
SKOHOMUKA

UUTUPOBATb CTATbIO:

Mawyk H.P., PyoeHknH M.E. OueHka BOCNPUATMSA peknaMHbIX NPOAYKTOB Hace-
neHvem [lpumMopckoro kpasa // KpeaTnBHas 3koHOMMKa. — 2022. — Tom 16. —
Ne3. - C. 1133-1146.doi: 10.18334/ce.16.3.114417

AHHOTALUSA:

CoBpemeHHble TpaHCHOPMaLMM SKOHOMUYECKOTO yKkNaza, 00yCloBNEHHble CTPEMUTENbHBIM BHE-
LPEeHNEM WMHHOBaUM 1 yBENMYeHVEM WH(MOPMALMOHHbBIX MOTOKOB, CYLLECTBEHHO YCIOXHSIOT
KOHKYpPeHTHYl0 Gopbby GM3HEC-CTPYKTYp B YCIIOBMSX PbIHOYHOM 3KOHOMUKW. Hawnbonee octpo
npobnema nepen3bbITka MHPOPMALMN KAacaeTcs peknamMHOM AeATENbHOCTV NPEANPUATUI, B TOM
4MCIEe pekNlaMHbIX areHTCTB, OCHOBHOW LIENblo PYHKLIMOHNPOBAHWIS KOTOPbIX SBNSETCS Npeaioxe-
HWe 3aKa34uKy Havbonee oNTUManbHOM PEKNAMHONM KaMNaHUW AN NPOABVXEHUS UX MPOAYKLNN.
B BA3W C Yem BO3HMKaeT HeobXOAMMOCTb NPOBEAEeHNs BCECTOPOHHEN OLeHKM 3hheKTUBHOCTM
MCNONb30BAHNS MAPKETUHIOBBIX MHCTPYMEHTOB MPOLABUXEHNS, KOTOPble CMOCOBHbI NpYBNeYb He
NPOCTO 3HAYMTENBHOE YICIO NOTEHLMaNbHBIX NOTpebuTenen, Ho 1 CHOKYCMPOBATL BHUMAaHME Ha-
nbonee 3Ha4vMMON ANs 3akazyuKa ayanTopuK, KoTopas OLLYLLAeT HeOBXOAMMOCTb NPUOBPeTeHNs
peknammnpyemMoro npoaykTa 1 obnaaaeT [LOCTaTO4HOM NOKyNaTebHON CNocobHOCTbIO. [JaHHoe 1C-
CrefoBaHVie HanNpaBeHo Ha peLleHie NPobnemMbl CIOXKHOCTV Nofbopa NPeanpUHUMATENSMU Han-
©onee pe3ynsTaTMBHbLIX MHCTPYMEHTOB NPOBEAEHNUS PEKNaMHOI KaMMNaHUW, OPUEHTMPOBAHHOM Ha
npuBneYeHve BHYMaHWs notpebutenen Ha Tepputopum MprUMOPCKOro Kpas. B otan4me ot paHee
NPOBOAMMBIX MCCNEA0BaHMI AaHHas paboTa y4mTbIBAET NOKyNaTeNbHY0 CNOCOOHOCTb rpaxaaH 1
OTPaXaeT OLeHKY OOLLEro OTHOLLEHWS HaceneHns Kpas K pekname 1 naeHtndukaumio Havbonee
NPUMETHBIX 1 3(EKTUBHBIX CNOCOOOB NPOABMXEHUSA NPOLAYKLMM Ha pbiHKe. Pe3ynsratsl, nony-
YeHHble aBTOpPamy NOCPEACTBOM NPOBELEHNS COLMONONMHECKOro onpoca, MoryT ObiTb MCMONb30-
BaHbl TOM-MeHeXepaMu OpraH13aLmin N NPUHATUS yNpaBNeHYeckX peLleHnin npmn paspaboTke
1 COBEPLUEHCTBOBAHWM peknaMHbIx KaMMnaHWi C Lenblo Hanbonee s hekTMBHOrO NpoaBUXKXeHNS
NPOAYKLM, TOBAPOB U YCNYT.
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ABSTRACT:

Modern transformations of the economic structure caused by the rapid introduction
of innovations and an increase in information flows significantly complicate the
competitive struggle of business structures in a market economy. The most acute
problem of an overabundance of information concerns the advertising activities of
enterprises, including advertising agencies, the main purpose of which is to offer
the customer the most optimal advertising campaign to promote their products. In
this connection, there is a need for a comprehensive assessment of the marketing
promotion tools effectiveness that are able to attract not just a significant number
of potential consumers, but also to focus the attention of the most significant
audience for the customer, who feels the need to purchase the advertised product
and has sufficient purchasing power. This study is aimed at solving the problem of
the difficulty of selecting the most effective tools for entrepreneurs to conduct an
advertising campaign aimed at attracting the attention of consumers in Primorsky
Kray. Unlike previous studies, this research takes into account the purchasing
power of citizens and reflects the assessment of the general attitude of the
regional population to advertising and the identification of the most noticeable
and effective ways to promote products on the market. The results obtained by
the authors through a sociological survey can be used by top managers to make
managerial decisions when developing and improving advertising campaigns in
order to promote products, goods and services most effectively.
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BBepneHue

B ycnoBusax nudpoBusanyy SKOHOMUKI peKTaMHble IPOJYKThI aKTUBHee BHe-
APSIOTCS B IMTOBCEJHEBHYIO JKM3Hb. VIHTEHCUBHBIN POCT PeKIaMHOTO IIOTOKA IO
Pas3/IMYHBIM KaHa/laM, BKII0Yas COIVIAJIbHBIE CETH, Pajyio, TeIeBU30p, MHTEPHET,
06ycoBMBaeTCss HEOOXOMMOCTDIO Ha/TAKMBAHNA KOMMYHVKALMOHHBIX CBSA3e
MEXAY OpUANIeCKUMI U (U3UYECKUMY TUL[aMI B PBIHOYHOI 9KOHOMMKe [1]
(WiBotzki, Sandkuhl, Smirnov, Kashevnik, Shilov, 2017). Ilpn aToM Kak 1 mpo-
U3BOJUTENN, TaK ¥ PeK/IaMHbIe areHTCTBa, IPeICTAB/IAIIINe NHTePeChl KOMIIa-
HUJI, UCIIO/IB3YIOT PasIMyHble METO/bI IPUBICYEHNsI BHUMAHNSA K PEKIAMHOMY
IPOAYKTY, TaK KaK OCHOBHAsI 1[e/Ib PEK/IaMBbI — 3TO YOEANUTh MOTPEOUTENS KYIIUTD
TOBAp WIM BOCIIONIb30BaThCA yenyroit [2, 3] (Kumar, Tan, Wei, 2020; Kang, He,
Ma, 2022). OueBUIHO, YTO MIPEUMYILIeCTBEHHO Hace/leHe OTHOCUTCS HETATUBHO K
yBeIMYeHHOMY 00beMy peK/IaMHBIX 00'bsIB/IEHNIT, HO 3ajla4ya peK/IaMbl He TOMbKO
«IIOHPABUTHCSI» MOTPEOUTENIO, HO 3aIIOMHUTHCS TOCPELCTBOM BO3MIENCTBUS Ha
CO3HAHNeE U HEPBHYIO CUCTEMY IIOTEHIIMANTbHOTO IIOKYIIaTe s, YTO obecrednBaer
y3HaBaeMOCTb IIPOAYKTA 1 CIIOCOOCTBYeT Makcummsanuu npopax (4] (Mukherjee,
Banerjee, 2019).

OCHOBHOIJI C/IO>KHOCTBIO pa3pabOTKM 1 OCYLIeCTBICHNs PEKTAMHOI KaMIia-
HWM SIBJISIETCSI OTIpefieNieHNe MCIIO/Ib3YeMbIX METO/IOB U CPECTB PacIPOCTPAHEHNs
MH(pOpPMALNY 0 XapaKTePUCTUKAX IIPOJIaBaeMOT0 TOBapa WM YCIYTH, YTO 3aBYCUT
ot crienuduky uenesoit ayguropun (5, 6] (Liaudanskaite, Saulyte, Jakutavicius,
Zailskaite-Jakste, Damasevicius, Vaiciukynaite, 2019; Yucel-Aybat, Kramer, 2018).
Han6onee 3HaunMbIM (paKTOPOM ABJIAETCA IHOKYIIATeNbCKast BO3MOXKHOCTD 1 BO3-
pacT MOTeHI[MATbHBIX TOTpebuTesnet. OUeBUAHO, YTO peKIaMa C SPKUMMI MIITIO-
CTPAlMSAMU U PUTMUYHOI MeTofIMeil 06mamaeT HauboMbIINM BO3/JIEICTBMEM Ha
JieTell, a cTapliiee IOKOJIeHne 60jiee KOHCEPBATUBHO 1 Yallle, YeM MOJIOZIEXb, ToBe-
psiet nHOpMaLMY, TPAHCIUPYeMOit 10 TeneBuaeHuto [7, 8] (Misyachenko, 2017;
Sama, 2019).

ViccnenoBanueM HaHHONM NMPOOIeMBl BOCIPUATUS PeKIaMbl 3aHUMAaINCDh
TaKue y4eHble, Kak benoycosa E.E. [9] (Belousova, 2021), bopomasko E.J. [10]
(Borodavko, 2019), Kyuenxo O.A., Kononosa E.A. [11] (Zhuchenko, Kononova,
2021), Kum M.H. [12] (Kim, 2019), Kpriuteimosa V.M., Ilyratuna H.10. [13]
(Kyshtymova, Pugatina, 2018), Iloremkux M.C. [14] (Potemkin, 2021), Araesa C.T.,
bepynasa A.Jl., Capkucsaun O.A. [15] (Sarkisyan, Berulava, Agaeva, 2017),
Cenesnes B.H. [16] (Seleznyov, 2018), YBaposa JL.H. [17] (Uvarova, Ivanova, 2021)
u MH. ip. HecMOTps1 Ha 3HAYMTE/TbHBIN BK/IAJ] JaHHBIX UCCIEOBATENIEl B TEOPUIO U
[PAKTHKY OL[eHK) BOCIIPUATHUS PeKIAMHBIX IPOAYKTOB 1 OO0pA ONTHMATbHBIX
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METOJIOB peanu3alyy peKIaMbl, JaHHAs TeMa TpeOyeT aKTyanu3alun 1 afarTaium
Ha J1a/IbHEBOCTOYHbIE TEPPUTOPUY, TAK KaK BpEeMEeHHbIe 11 reorpadudeckie ¢ak-
TOPBI OKA3bIBAIOT BIMsAHME Ha GOPMMUPOBAHNE CIIeIM(PUIHBIX YCIOBUIL IPOJBU-
JKEHIs TOBApOB U YCIIYT Ha phIHOK [18] (Sysoeva, 2018).

Hacrosmee nccnegopanue 6asupyercs Ha y>Ke IIONTy4eHHBIX paHee HayYHBIX
pe3y/IbTaTax ¥ HallpaBjIeHO Ha pelleHMe IPOo6/IeMbl CTIOKHOCTHU TOf00pa CPENCTB
Yl METOJIOB TIPOBeJeHIsI PEKTaMHOI KaMITaHUM [Is1 KOHKPETHOII 1{e/IeBOL ay/{UTO-
puM BBUAY CIeIVI(PUKN MHANBUAYATbHOTO BOCIIPUATHUA.

IToMuMO 3TOrO, pe3yabTaThl UCCIELOBAHNA MOTYT OBITh MCIIO/NIb30BAHBI /IS
pacuetoB 9 (HeKTUBHOCTH [IPOBEAEHNMsI PeK/IAMHON KaMIIaHWUM, TaK KaK COflep>KaT
KOJIMYeCTBEHHbIE ITOKa3aTe/lN, OTPpaXkalye BOCIPUUMYNBOCTD OTpebuTenel
PeKIaMHBIX OO'bSIB/ICHNI.

MeTtomonorusa

OCHOBHOI1 11e/IbI0 JAHHOI PAOOTBI ABJIAETCA ONpee/IeHN e BOCIIPUATIA Hace-
JIeHUeM peK/IaMHBIX POAYKTOB B pa3pe3e pasIMYHbIX KaTeTOPUil TPaXkKiaH Mo
YPOBHIO ZOXOfa.

B paMkax nocraB/ieHHOI! ey OBUIY PeLeHbI CIIeAyIOLIVe 3a/jaul:

1) paspaboraTb pabounii mabIOH aHKETHI [JIA IPOBEJIEHNs COLMOMIOTIYe-
CKOTO OIIPOCa;

2) IIpOBeCTM OIPOC HA IPeAMeT BOCHPUATHUA HaceTeHMeM PeKIaMHBIX IIPO-
IYKTOB;

3) o06paboTaTb ¥ BU3yaNIM3NpPOBATh Pe3y/IbTaThl OIIPOCa;

4)  cpopmymMpoBaTh BEIBOABI II0 pe3y/IbTaTaM OL|eHKIA.

O1eHKa BOCIIPUATHUSA peKIaMbl IIOTPeOUTEIAMY IPOBOAMIACH IPY MTOMOIIU
MeTO/ja COL[MOIOTMYECKOTro Olpoca. AHKeTHPOBaHNe IIPOBOAIOCH B OKTsIOpe
2021 r. ouHO ¥ B popMaTe OHJIAIH-OIIPOCA, AJIA CO3[AHNA KOTOPOTO ObII UCIIONb-
30BaH MHTepHeT-cepBuc onlinetestpad.com. PecrioneHTaMy BBICTYIIMIN XKIUTETIN
IIpumopckoro Kpas B Bo3pacTe cTaplie 16 jIeT, BCero B OIIpoce y4acTBOBanu 595
4e/I0BEK Pa3HBIX BO3PACTHBIX KaTeropuil ¢ pa3HbIM YPOBHEM fioxopa. VI3 Hux 123
YyesloBeKa MPOLUINA AUCTAHIMOHHOE aHKETUPOBaHMe, OCTalbHble 472 peCIIOHIEHTa
OTBeTM/NMN 049HO. Pe3ynbpTaThl ompoca 6bumn o6paboTansl mpu nomoiy Microsoft
Excel. OTBeTbl BCceX peCIOHIEHTOB OBUIM pasfie/leHbl Ha Iie/ieBble I'PYIIIbI IO
YPOBHIO IoXofia B Mecs1y: o 30 ThIc. pyo., ot 30 o 50 ThIC. pyod., oT 50 10 100 THIC.
py6. u Bbimre 100 ToIC. pyo6.

Pa6ounii ma6710H aHKETbI, UCIIONIb3yeMblil B MICC/IeOBAaHNY, BKIFOYaJT 9 BOIIPO-
COB, I3 HUX 4 BOIIPOCa HAIIpaBJIeHbI HA M3y4YeHIe KaTerOpuil peCIIOH/IEHTa, OIIpe-
Jie/IeHe ero II0/1a, BO3PacTa, YPOBH: AOX0fa 1 06pa3oBaHsl, a OCTa/IbHbIE IIATh —
OTpaka/IM OLIeHKY BOCIIPUATIA HaceleHNeM peKITaMHbIX IpoayKToB. Hanbonee
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3HAYMMBIM BOIIPOCOM OB IOC/IEHMIT, 3a/jauell KOTOPOTO OBUIO BBISICHUTD, KaKie
BIJIbI peK/IaMbl Yallle BCeT0 3aMevaloT YIaCTHUKY aHKeTUPOBaHNA.

PesynbTaTbl

B onpoce npunanu yyactue 595 denosek, 237 U3 KOTOPBIX — MY>KUMHBI I
358 - >xeHuuHBL. Ha OCHOBe JaHHBIX OIPOCa OBIIO BBISABIEHO, YTO OOIBIINHCTBO
PECIIOH/IEHTOB — 3TO JIIOY B Bo3pacTe OT 26 10 45 et (27% pecrioHeHTOB B BO3pa-
cre oT 26 110 35 n1eT, 26% — B Bo3pacTe ot 36 1o 45 nert). JanHbiit hakT okasan 3Ha-
YyTe/IbHOE BAMAHME Ha MONY/ISAPHOCTb COIMA/IbHBIX ceTell Cpefii peCIIOHIeHTOB:
6osee BocTpe6oBaHHBIM OKasancs MecceHmpkep WhatsApp (85% pecrioHfieHTOB),
clleflytolias 1o MOMY/LIPHOCTY — COLMaIbHas ceThb Instagram — 72% onpolieHHbIX,
VKontakte — 45%, 1 Telegram — 43%. CTpykTypa pecliOH/IEHTOB II0 TOXO/Y IIpef-
CTaB/IeHA Ha pucyHke 1.

92

H 10 30 THIC. PYO.
H30-50 TBIC. PYO.
H50-100 THIC. PYO.

Hpemme 100 THIC. pYO.

165
28%

155
26%

Pucynoxk 1. CTpykTypa pecrioH/IeHTOB II0 JOXOLy

HMcemouHuk: cocTaBieHO aBTOpaMIL.

ITo maHHBIM ONIPOCa BBIAB/IEHO, YTO OO/IbIIAs YacTh pecrioHeHToB (31%) 3apa-
6aTbIBaoT 10 30 ThIC. py6. exeMecs9HO, 28% pecroHfieHTOB — oT 50 70 100 ThIC.
pyo0., a 26% — B guamazoHe ot 30 o 50 ThIC. py0. B MecsI1L.

BO/MBIIMHCTBO peCcIIOHEHTOB MMeIOT BbiclIee (58%) 1 cpenHee podeccuo-
HanpHOe (19%) obpasoBaHue.

Kak nmokasaso gaHHoe yucciefoBaHue, 68% pecroHjeHTOB OTHOCATCS K peKIamMe
HEeNTpanbHO, 17% — HeraTusHO, 1 15% — MO3UTUBHO.

PaccmoTpum noppo6Hee HanbosIee BaXKHbIE Pe3y/IbTAThl IPOBELEHHOTO OIIPOca
B paspese KaXK/[0il KaTeropyi IpakAaH M0 YPOBHIO eKeMeCSIHOTO TOXO/a:

1) mo 30 TeIC. PY6.,

2) ot 30 mo 50 ThIC. PY6.,

3) ot 50 o 100 TeIC. py6.;

4)  Bpiute 100 TIC. PYO.
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CTpyKTypa pecIOHIEHTOB € JOX0A0M A0 30 ThIcAY py6meil exeMeCIIHO
cocTouT Ha 70% M3 >KEHIIVH, ¥ IPAKTUYECKU ITOJIOBMHA PECIIOHJEHTOB IAHHO
KaTeropuy — Mojofible moau ot 18 mo 25 set, 18% onpolIeHHbIX — PECIIOHIEeHTHI B
BO3pacre 26-35 jieT, 13% — He JOCTUTILIME COBEPLIEHHOIETHA.

ITpu BbI6OpE TOBapa /1A OOIBIINHCTBA, a UMEeHHO 71% (130 yenoBek) pecroH-
[IeHTOB IAHHOJI KaTeropuy, Ba)KHO KaueCTBO TOBapa. 67% OIPOIIEHHBIX 00paIaioT
BHMMaHMe Ha aKUMM U CKUIKM, 45% cpefy Bcex peCIIOHI,eHTOB JJaHHO KaTeropun
II0/IaTAI0TCSA Ha COBETHI Ipy3elt ¥ OM3KMX.

Ha Bompoc o Hanbosee 3alIOMUHAIOMINXCA IETAIAX peKnaMbl 58% pecIoH-
nentoB (107 yemoBeK) BBIAETMIN IPKUIT M KPACUBBIN Au3aitH peknambl, 40% (73
Je/I0BeKa) 3aMedaloT PeKIaMy ¢ MHTepecHoi nHdopmanueit, 1 36% (66 4enoBek) B
OoJIblIIel! CTETIeHN 3aHTePECOBAHbI B peKIaMe C MHTEPECHBIM CI0OXKETOM.

[To maHHBIM OMpoca, HONMBIIMHCTBO PECIIOHIEHTOB (89 YemoBek) 0OpalaT
BHJMaHJe Ha BCIUIBIBAIOLIYIO PeK/IaMy B MHTepHeTe, 46% pecroHeHToB (84 yero-
BeKa) 3aMevaloT 00JIblile peK/IAMHBIX IIPOYKTOB, UCIIO/Ib3Ys COLVIATIbHBIE CETH, a
80 ompainBaeMbIX 320CTPAIOT BHYMaHMe Ha peK/IaMy IIpU IPOCMOTPe Te/leBU30pa.

CTpyKTypa pecrioH/IeHTOB € o0X0A0M OT 30 o 50 ThICAY py6iieil cOCTOUT Ha
67% W3 >KeHIIVH, T7ie 60/IbIas 9acThb PECIIOHEHTOB — MOJIOZIeXKb B BO3pacTe OT
26-35 net, 30% OIpOLIEHHBIX — PECIIOHAEHTHI 36—45 j1eT, 1 Bcero 14% — He gocTur-
1IJie COBEPILIEHHOIETHA.

ITpu BbI6Ope TOBapa 111 (72%) uenoBek oOpaljalOT BHUMAaHNE B IIEPBYIO Ove-
penb Ha Ka4ecTBO, ¥ 93 (60%) peclIOH/IeHTa COBETYIOTCA C OIM3KVMMU U APY3bAMU
epey; BXXHBIM IIPUOOpPETeHMEM.

Ha Bompoc o Hanbonee 3alIOMUHAIOIINXCSA [AETaNAX PeKIaMbl PECIIOHIEHTHI
OTBETI/IN C/IefyoIINM o6pasoM: 64 deoBeKa 13 OOIIero Ymcia OnpoUIeHHbBIX
OTMETI/IN BaYKHOCTb HA/IM4MA MHTepecHo! nHpopManuy, 60 TIOAAM HPaBUTCA
APKWIT M KPACKBBII IU3ailH, HApaBHE C HUM PECIIOH€HTaMU BbI/le/IeHbI 0COOCHHBIE
CBOJICTBA IIPOAIYKTA VIV YCITYTH, JAHHBI BAPMAHT OTBeTa BBIOpa/ 59 uesloBex.

PecrionpeHTHI Ha BOIIPOC O TOM, KaKyI0 peKlaMy OHM Yalle BCEro 3aMevalorT,
OTBETWIN CIeAYIOIUM 06pa3oM: 76 delloBeK 3aMedaeT PeKIaMy, CMOTPs Te1e00b-
ABNEHN, 59 — peK/laMy B COLIMANbHBIX CETAX, 54 YyemoBeKa — PeKIaMHYI0 IPOJYK-
V10, pasMelleHHY0 B pUIbMax, cepuaax, Moy 1 51 4eToBeK — BCIUIBIBAOIYIO
peKIaMy B MHTEPHETE.

PacnipenienieHne 0TBETOB Ha BOIIPOC 00 MCII0/Ib30BAHMY COLMA/IbHBIX CeTell laH-
HOJ1 KaTeropuell peclioH/IeHTOB IIPe/ICTaB/IeHO Ha pucyHke 2.

CTpyKTypa pecIoHIEeHTOB ¢ A0X0A0oM oT 50 7o 100 Teicsa4 pybieit Takxe B
OOTBIINHCTBE COCTOUT U3 XeHIMH (55%) 1 MOMOZeXXu B Bo3pacte OT 26 10 35
JIET, YTO COCTaB/AeT 37% OT 06111eT0 KOIMYeCTBa YYaCTHIKOB OIIPOCa, HOYTY TPETh
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(29%) ompoIIeHHBIX IpeCTaB/IeHa XUTEIAMY BO3PACTHON KaTeropun ot 36-45
JIeT, 1 Bcero 15% oTBeTuim, 4To UM elle HeT 18 jeT.

Vkontakte 64
Instagram 120
Tik-Tok 38
Facebook 30
OIHOKTACCHUKH 39
Twitter 21
WhatsApp 130
Telegram 63

Huxaxkuvu 2

PucyHox 2. Vicionbp3oBaHie pecioHfeHTaMu ¢ FoxofoM oT 30 o 50 Thic. py6. coryans-
HBIX ceTen

HcmouHuk: cocTaBieHO aBTOpaMIL.

Haunbonee pacipocTpaHeHHBIMYU COLMATIBHBIMI CETSIMU JAHHOI KaTeropun
asnaorcsa WhatsApp, Instagram, VKontakte, Telegram. WhatsApp nonb3aytorcs
91% ompoIIeHHBIX B JaHHOII KaTeropuy, 1ydpoBylo mwiomazaky Instagram mucnons-
3y1oT 82%, 1 HOBBIIT MecceHKep Telegram mcronbayror 39% (64 yemoeka).

OTBeThI Ha BOTIPOC 00 OTHOLIEHNN K PeK/IaMe B TaHHOI KaTerOpuu rpakaan
COIIOCTABVIMBI C pe3y/IbTaTaMy OIIpoca B 001eM 110 BCeM KaTeropusaM: 6obuias
yacTh xutenen (66%) oTHOCATCA HETPaJIbHO, HETATUBHO, U ITOJIOXKNUTEIBHO BOC-
MPUHUMAIOT peKIaMy NPaKTUYeCK! OAVHAKOBOE KOMMYECTBO PECIIOH/IEHTOB, 18%
1 16% COOTBETCTBEHHO.

CTOUT OTMETHTB, YTO aOCOTIOTHOE OOBUIMHCTBO (76%) OIpaIINBaEMBIX C eXKe-
MeCSIYHBIM JJOX0Z0M OT 50 1o 100 ThIcsTd py6Jieit MMeIoT Bhiciiee 06pasoBaHue.

Ha pucynxe 3 npencraBieHo pacmpefie/ieHlie OTBETOB Ha Bompoc «Yem Brr
PYKOBOJZICTBYeTeCh IIpU BLIGOPE HOBOTO TOBapa?».

Hamnbomnee 3naunMpiMu GakTopamu Ajst BbIOOpa ToBapa XXUTENSIMU TaHHO
KaTeropuM JOXOMIOB SABJISAIOTCS KadyeCTBO TOBapa, COBETHI Apy3eil U OIU3KUX,
OT3BIBBI 9KCIIEPTOB 11 ITOJIb30BATeEIEN, @ TAK)XKe OpeH/] IpHoOpeTaeMoil IPOAYKIINNL.
Takxe MHOTHe /TI0AM OOpAIAIOT BHUMaHIE Ha JU3aiiH ¥ Ha yIOOCTBO YIIaKOBKH,
BeJb BCe 9TO UTPaeT HEMAIYI0 POJIb IIPU BBIOOpe KaKOro-/11b0 HOBOTO TOBApa.
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Pexinama

CoBeTsl apy3ell H OTH3KHX
MHTYHUTHBHBII BBIOOD

OT3BIBBI 9KCIIEPTOB H M0Ib30BaTEIeH

TIpoGoBaa Ha MEPOTIPHSTHH
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AKITHH U CKHAKH
KauecTBO TOBapa

bpenn

SRR -

Jlu3aiig, ynoOHas yIlakoBKa

Pucynox 3. @axropsl BBI6Opa TOBapa peCoHeHTaMI ¢ foxofoM oT 50 1o 100 Toic. pyo.

HMcemounuk: coctaBmeHo aBTOpaMIU.

CTpyKTypa pecIOHJIeHTOB € I0X00M Bbiie 100 ThicAY py6reit e>xxeMecaIHO
COCTOMT Ha 62% 13 MY>K4MH, BO3PACTHOJ COCTaB ONPALIMBAEMbIX B JAHHOI KaTe-
ropun Ha 43% cOoCTOUT U3 Tpak[jaH B Bo3pacTe OT 36 1o 45 nert, 22% — Moofble
monu 26-35 net, u 18% - >xurenu 46-55 ner.

Hanbosee pacipocTpaHeHHBIMM COLVIAIBHBIMU CETAMMU B JAHHOI KaTeropuu
pecIoHeHTOB ABJAITCA Takke WhatsApp, Instagram u Telegram.

Pacnipepenenne oTBeToB Ha BONPOC 06 OTHOIIEHUY K peKlTaMe yKa3bIBaeT
Ha yBe/IM4YeHNe 0/IM MO3UTUBHO HACTPOEGHHDIX I'PaK/jaH, YTO, HA HAII B3IJIAL,
obycnaBnuBaeTcsi HanOOIbIIIel BOBIEYEHHOCTHIO PECIIOH/IEHTOB IaHHOI KaTero-
pun B 6u3Hec-chepy U MX BBICOKOJ 00pa30BaHHOCTDIO: 82% VIMEIOT 110 MEHbIIel
Mepe BbICIIee 0Opa3oBaHMe.

Bornee 60% pecroHIeHTOB 0OpaI[al0T BHUMaHMe Ha Ka4eCTBO TOBapa, MOJIO0-
BIHA — Ha OT3bIBBI 9KCIIEPTOB I ITO/Ib30BaTeIell ¥ Ha OpeH/|, He MeHee 3Ha4MMbIMMI
TaKOKe ABJIAIOTCS JINYHbIe PEKOMEH/IALNN APY3eil 1 O/IU3KUX.

Ha Bompoc «4T0 6071bl1Ie BCero 3aoOMmHAeTCs B peKaMe?» peCliOHIeHTHI OTBe-
TUIM CTIeAYIOMMM 06pa3oM: 60JIbIle BCETO B peK/IaMe 3allOMIHAETCA NHTepecHas
nHdopmanus (41%), spkuii, Kpacusseiit fusaitH (40%), akIjeHT Ha 0COOEHHBIX
CBOJICTBaX IpopyKTa/ycmyru (38%) 1 MHTepeCHbII CI0KeT peKnambl (34%).

Pacnipenenenne orseros 1o Bonpocy «Kakue ¢popmbl pekmambl Bbl daiie Bcero
3amMedaeTe?» IIPEJCTABIeHO Ha pucyHke 4.
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Teneo6psaprenne NN 30
Berymas ctpoxa [N 16
Pextama B puibmax NN 22
Paccpuika pekTaMHBIX mHceM 1o email [N 22
BcembiBaromas pexi1aMa B HHTepHeTe [N 30
Pexitama 6norrepavu [N 16
Pexnama B corpanpieix ceTax [N 47
JIuctoBky, BU3HTKY, Kynonsl [N 11
ITpomocroriky NN 20
Aymuno pextama B TI] I 10
Pexiama Ha aBTOMOOWIAX, aBToOycax [ 9
Pek1ama B 00mIecTBeHHOM Tpancmopte WMl 5
Pexi1ama Ha aBTOOYCHBIX OcTaHOBKax M 3
Pexiama Ha Gii6oprax NN 27
O63son N 13
Pexiama B kuHoTeTpax [N 25
Pamuopextamva [ 13

Pucynok 4. Bocnpusitie pekaMbl peCIIOH/IeHTaMI € JOXOoM cBbiire 100 Toic. pyo.

HYcmouHuk: cocTaBieHo aBTOpaMIU.

Ha nanHOI uarpaMMe MbI MO>KeM YBUJIETb, UTO 47 PECTIOHIEHTOB BOCIIPUHU-
MaIOT peK/IaMy JIy4dllle BCETO B COLMANIbHBIX CETAX, 9TO cocTaBnAeT 51% oT Bcex
ONIpOLIeHHbIX Mofieit. Ha 2-M MecTe pacnonoXumach pekiaMa, KOTOPYyI0 TpaHC/IN-
PYIOT B Te/IeBU30pe, ee OTMETV/IN 39 PeCIIOH/IEHTOB, UTO ABJAeTCA 42% OT 0611ero
qyca onpoleHHbIX. Ha 0cCHOBe TaHHOII IylarpaMMBbl MOKHO CZ€IaTh BBIBOJ, YTO
JUISL IIPUBJIEYEeHNs JaHHOI KaTeropuy noTpebureseit HanMeHee 3P PeKTVBHBIM
ABJIAETCA UCIIONIb30BaHMe PeK/IaMbl Ha TPAHCIOPTE 1 aBTOOYCHBIX OCTAHOBKAX, B
cymme oHu cocraBAanT 0,08% or 0011ero ynca.

3aKnioyeHue

[TpoBeseHHas OIjeHKA BOCIPUATHS PEK/IaMbl IOTPEOUTENAMIU IPYU IOMOIIK
MeTOfja COLIMOIOTMYECKOTO OIIPOCa B OYHOM U OHJIAITH-popMare o3Bomna chop-
MyHI/IpOBaTI) PAR O606].LICHHI)IX BbIBOJIOB.
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Bo-IepBBbIX, peCIOHeHTHI C YpOBHEM J10x0/a 0 30 ThIC. pyo., Ipe/iCTaB/IeHHbIE
IPeMMYIIeCTBEHHO MOJIO/IEKbI0, 00palljaloT BHUMaHIE B OCHOBHOM Ha BCIIBIBAIO-
I[YIO PeK/IaMy B MHTEPHETE U COLVIA/IbHBIX CETSX, a TAK)XKe OTMEYaioT MHPOPMALIUIO
O IIPOBeIeHUY AKIWIL M CKUIOK, ONTYMA/TIbHBIM OY/IeT 3aIlyCK TapreTMpOBaHHON
peK/aMbl Yepe3 MOOVIbHBIE IIPUIOXKeHNs, IpeacTaBneHHble B Google Play min
App Store.

Bo-BTOpBIX, IpuBIIeKas norpedurenei ¢ foxoxoM ot 30 o 50 ThIC. pyod., Bak-
HBIM aCIIeKTOM SBJISIETCS COJEePIKAaTeTbHOCTh PEKIaMHOTO OO'bABIEHNA, TaK KaK
IS [AHHOV ayAMTOPUY SABJIAETCA BaKHBIM HIM4Ve MHTEPeCHO MHPOpMaLy 1
OCBellleHNe YHUKAIbHBIX CBOVICTB IPOAYKTa. Pexnamy ciegyeT 60/blie Bcero pac-
IPOCTPAHATD 110 Te/leKaHaaM U COLMANbHBIM CETAM.

B-Tperbux, rpaxkane ¢ ypoBHeM foxona 50-100 Teic. py6. mpu BeIOOpe TOBapa
PYKOBOJCTBYIOTCSI He TO/IbKO COBETAaMMU IPY3ell 1 3HAKOMBIX, HO I BBIIE/ISIOT BaXK-
HOCTb 3KCIIEPTHOTO MHEHMS, YTO aKTYaIM3UPyeT HeOOXOAMMOCTD NIPYUBIICYEHUA
aBTOPUTETHBIX JIMYHOCTEN K CheMKaM PeK/IaMHBIX 00bsABIeHnit. [JaHHbIT pakTOp
TaK>Ke MOJI0XXUTE/IBbHO MOB/IUACT Ha IIPUBJIeYeHNe OoTpebuTeell, 3apabaTbiBato-
X exxeMecs9HO 6osee 100 ThIC. pyd., KOTOPbIE TAK)KE OTMEYAIOT POJIb MIMUJKA
KOMIIAHUY U OpeH/ja IPOAYKLIMIL.

Pe3ynbTaThl IPOBEIEHHOTO UCCIEJOBAHVIS MOTYT OBITD MICIIOJIb30BAHBI /IS Pac-
4eTOB 3P PEKTUBHOCTY IPOBEJICHHOI NPEANPUATIEM PEK/IaMHON KaMIIaHUM 110
3aKa3y OM3HeC-IIapTHEPOB, a TAKXXe [/l IPUHATHUA PYKOBOACTBOM YIIpaB/IeHYe-
CKUX PeLIeHNII 10 COBEPIIEHCTBOBAHNUIO PeKTAMHBIX IIPOJYKTOB 32 CYeT IIpUBIIe-
4eHMsA K HUM BHYMaHNA IIOTpebuTeerl.
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